FAKULTET ZA POSLOVNI MENADŽMENT BAR
ENGLESKI JEZIK 3 – PITANJA ZA USMENI

PITANJA ZA OCENE C, D, E
1. Have you ever lived abroad? Which country you would like to live in?

2. Where did you spend your last holiday? What was it like?

3. Talk about an event you attended recently (a concert/sports match/night out/trip/visit to friends/movie...)
4. How do you imagine your future career? What qualities do you need to be successful in your field?

5. What qualities does a successful business person need to have?

6. Do you think it’s better to start your own business or work for someone else? Explain why.

7. What kind of business is successful in your country? What kind of company would you start if you could?

8. What are the different ways to do shopping? How do you do your shopping?

9. What are the advantages and disadvantages of shopping online or at the market?

10. What is your favourite shop and why? How often do you go there?

11. Do you go to shopping malls? What other services do they offer to attract customers?

12. Would you like to study or work abroad? In which country? What are the advantages and disadvantages?

PITANJA ZA OCENE A,B
1. What is the meaning of the term ’entrepreneur’? What qualities does a successful business person need to have?

2. Do you think it’s better to start your own business or work for someone else? What stops most people from starting their own business?

3. Do you think a successful company should only have large profits or should share them with their employees? Do you think companies should care about the environment?

4. What happens when a company goes bankrupt?
5. What is a Ltd company? What does limited liability mean? What are the advantages of this type of company?

6. What is advertising? How is advertising important for business? Why is it important to know your target group?

7. Do you think the quantity of advertisements is increasing? What about the quality? What are the ways to advertise?

8. What is body advertising? How can it be done? What do you think of this method?

9. Which of these qualities make a good salesperson: trustworthy, impatient, persitent, friendly, pushy, competent, loud, knowledgeable. What would make a bad salesperson?
10. What can shops do to attract more customers? Think of some customer services and benefits that shops can offer their customers (e.g. vouchers, gift wrapping, customer parking).

11. Do you think working abroad is essential for a successful career? Why/Why not?

12. Is it better to have a mobile phone with a contract or a prepaid package? Do you prefer a contract or a prepaid service?

